
THE FINANCIAL AND ESTATE PLANNING COUNCIL OF METROPOLITAN DETROIT 
Presents
Wednesday, May 1, 2024 Dinner Meeting
Meadow Brook Hall, 350 Estate Drive, Rochester, MI 48309
PLUS:  Optional 30-Minute Guided Tour
“Family Dynamics & Intergenerational Conflict:

 Preserving Family Wealth and Harmony”
Susan P. Rounds, Head U.S. Wealth Planning, Deutsche Bank
5:15 pm – 5:45 pm Optional Tour (extra $10 cost per person) – please arrive by 5:00 pm
5:15 pm to 6:15 pm cocktail hour with appetizers – lower-level ballroom

6:15 pm to 6:25 pm FEPCMD announcements – main level dining room

6:25 pm to 7:25 pm – dinner and presentation
7:25 pm to 7:30 pm – wrap up and thank you

EARLY BIRD PRICING IF PAID BY 4-12-24

$75.00 per person – cocktails, dinner & presentation

$85.00 per person – includes above plus 30-minute guided tour

$55.00 per person Next Gen (age 35 & under) – cocktails, dinner & presentation

$65.00 per person Next Gen – includes above plus 30-minute guided tour
PRICES WILL INCREASE $25.00 PER PERSON FOR ALL REGISTRATIONS RECEIVED AFTER 4-12-24
Please register online or mail check by 4-12-24:
FEPCMD, 33006 W. Seven Mile Road, #237, Livonia, MI  48152
Name:______________________________ Name: ______________________________________
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Susan Rounds, Head US Wealth Planning, Deutsche Bank Wealth Management
Susan works with ultra-high net-worth clients and their families on matters of tax and estate planning, business succession, risk management, philanthropy, family governance and legacy. Teaching highlights include the University of Georgia School of Law and Terry College of Business, the Becker CPA Review Course, and the NYU Summer Institute on Taxation. Susan makes frequent presentations across the country and her articles have been featured in leading publications.

Susan was inducted into the NAEPC Estate Planning Hall of Fame in November 2022.  Professional designations include JD, CPA, LLM, TEP, AEP® (Distinguished) 
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Key Presentation Points:


Under the hard glass of the “money magnifier” the unique qualitative issues and challenges of wealth in families come to the forefront.  This presentation identifies the factors predicting success or failure in the transition of family wealth and highlights some practical tools to help advisors navigate the sometimes rocky landscape:  The significance of money beliefs and associations; fundamentals of trust beneficiary communications, designing family meetings, drafting family mission statements, and other tools for advisors working with financial families.   































